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Focusing on selection, speed

and unexpected amenities

T’S BEEN A LONG TIME COMING BUT THE

Gutierrez family has finally turned
on the lights at Showcase Lighting,

their new custom lighting and fixtures
showroom in Laredo, Texas. 

According to Showcase Lighting’s
General Manager Jeffrey Mark Diaz,
that long time has been the better part
of 28 years, almost from the time when
Hugo Gutierrez first opened 3-G Electrical Supply. 

An electrician by trade, Hugo Gutierrez opened his
own electrical supply house in 1977. Wanting to expand
the lighting portion of his business, he began selling resi-
dential and commercial lighting. At first Hugo handled
the lighting portion end of the business out of his home
but he eventually created a small lighting showroom
within the tight confines of 3-G Electrical Supply’s main
facility at 811 E. Calton Rd. 

Today, Hugo’s son Adolfo is the primary force behind
3-G Electrical Supply. It is due in large part to Adolfo’s
efforts that Showcase Lighting now boasts its own
20,000 sq.-ft. showroom representing the products of
more than 90 different manufacturers. 

Parent company, 3-G Electric Supply (the 3-G stands
for Three Generations of the Gutierrez family), is very

proud of its newest offspring. Diaz is anxious to get the
word out that there’s a bright, new showroom in Laredo
ready to assist and illuminate consumers.

“We take all the stress out of the experience. We’re
large enough to carry a wide variety (including
Schonbek, Minka, Quorum, Kichler, Casa Blanca,
Emerson and Maxim, to name just a few) that will cater
to every different style and taste and yet we’re small
enough to be personal, thereby providing superior cus-
tomer service. When a customer is looking at spending
anywhere from $1,000 to $20,000 on lighting, it’s impor-
tant that they feel comfortable with the process. Instead
of walking away wondering if they made the right choice
and received the best possible price, our customers know
they that were treated fairly and that Showcase Lighting
has their best interests at heart,” he says.

I
COMPANY

�� Showcase Lighting

LOCATION

�� 813 E. Calton Road

Laredo, TX

YEARS IN BUSINESS

�� 28 

KEY EMPLOYEES

�� Hugo Gutierrez-Owner

�� Adolfo Gutierrez-Owner

�� Jeffrey Mark Diaz-General 

Manager-Showcase Lighting

KEYS TO SUCCESS

�� Showcase Lighting offers 

superior customer service, a 

huge inventory of high-quality 

lighting at very affordable 

prices.

CONTACT

�� (956) 717-5130

www.3gelectric.com
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Sales representatives Gerardo Cortinas, left, and Cynthia Trevino,right,discuss new lighting systems.
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In addition to the best interests of the customer,
Showcase Lighting also caters to the interests of their
customer’s children. Most parents would agree that
shopping for lights with small children in tow hardly
makes for an enjoyable, stress-free experience. With
that in mind, Showcase Lighting provides an approxi-
mately 12 x 12 foot room, complete with safety
padded floors, where their future customers can enter-
tain themselves while mom and dad browse the show-
room. The child entertainment area also includes toys,
books, a television with DVD player and a library of
assorted G-rated movies.

While the bottom line is important to
every business, making sure a customer gets
what they want at the best price is Showcase
Lighting’s main objective. 

“Often times a customer will come into the
store looking for a particular piece they saw in
a manufacturer’s catalogs. With our extensive
knowledge of the industry, we can often help
them find almost the exact same piece, by 
a different manufacturer, for significantly 
less. It’s our job to educate the consumer, to
provide them with the knowledge to make the
right decision and hopefully save them money
as well. It’s never just about making a sale,”
he says.

While Diaz and his staff continue to get the
word out to the general public they also will continue
to service the burgeoning residential contractors trade
both locally and abroad. 

“We do a lot of business with local service
providers in addition to contractors in Monterrey,
Mexico, where our advertisements run in the local
newspapers. On the commercial side we provide a lot
of lighting and ceiling fans to restaurants and hotels as
far away as Cancun and Guadalajara, Mexico.  3-G
Electrical Supply also has a base operation in Nuevo
Laredo, Mexico, so we’re able to cover a pretty large
territory. With the new showroom we look forward to
seeing our commercial business increase locally as
well,” he says.

Diaz is excited about the amount of walk-in traffic
that the new showroom is generating and hopes that
more people will continue to discover Showcase
Lighting and stop by and explore their inventory and
options. In fact, discussions are already underway for
the possibility of additional showrooms in San

Antonio and McAllen.
“We have it all: exterior lighting, recessed, under

cabinet, step lighting, accent lighting and chandeliers.
We carry everything the large warehouse stores carry,
but we offer a level of customer service
that they can’t match. We can also
customize our chandeliers, be it by
shade, crystal or color. I think cus-
tomers will be surprised at just
how much we have to offer,” he says.

MMeeeettiinngg  eevveerryy  nneeeedd  tthhrroouugghh  ccuussttoommeerr  sseerrvviiccee

FFaammiillyy  oowwnneedd  aanndd  ooppeerraatteedd  ffoorr  2288  yyeeaarrss..  PPeerrssoonnaall

aatttteennttiioonn,,  hhiigghh--qquuaalliittyy  lliigghhttiinngg  ffiixxttuurreess  aatt  ggrreeaatt  pprriicceess;;

tthhaatt’’ss  wwhhaatt  yyoouu’’llll  ffiinndd  aatt  SShhoowwccaassee  LLiigghhttiinngg..

RReepprreesseennttiinngg  pprroodduuccttss  ffrroomm  mmoorree  tthhaann  9900  ddiiffffeerreenntt  

mmaannuuffaaccttuurreess  iinncclluuddiinngg::

••  SScchhoonnbbeekk ••  MMiinnkkaa ••  QQuuoorruumm

••  KKiicchhlleerr ••  CCaassaa  BBllaannccaa ••  EEmmeerrssoonn    

••  MMaaxxiimm ••  DDeessiiggnneerrss  FFoouunnttaaiinn ••  KKaallccoo

AAnndd  mmaannyy,,  mmaannyy  mmoorree……

SShhoowwccaassee  LLiigghhttiinngg’’ss  CChhiillddrreenn’’ss  EEnntteerrttaaiinnmmeenntt  CCeenntteerr

wwiillll  kkeeeepp  tthhee  kkiiddss  ooccccuuppiieedd  wwiitthh  ttooyyss,,  ggaammeess  aanndd  

DDVVDDss  wwhhiillee  mmoomm  aanndd  ddaadd  aarree  ffrreeee  ttoo  bbrroowwssee  aanndd  

ddiissccuussss  tthheeiirr  ooppttiioonnss  wwiitthh  oonnee  ooff  oouurr  hhiigghhllyy  ttrraaiinneedd  

ssttaaffff  mmeemmbbeerrss..  

SShhoowwccaassee  LLiigghhttiinngg  wwiillll  hheellpp  ttoo  ddeetteerrmmiinnee  yyoouurr  eexxaacctt

nneeeeddss,,  wwoorrkk  ttoo  eennssuurree  tthhaatt  yyoouu’’rree  hhaappppyy  wwiitthh  

yyoouurr  lliigghhttiinngg  ddeecciissiioonnss  wwhhiillee  ssttrriivviinngg  ttoo  pprroovviiddee  yyoouu  wwiitthh

tthhee  bbeesstt  ppoossssiibbllee  pprriiccee..

Liliana Canty discusses a glass chandelier with Galicia Hernandez 




